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On March 7, 2022, Limelight Networks, Inc. (“Limelight”) posted an investor presentation to its website related to its proposed acquisition of Edgecast
Inc., a California corporation and a wholly owned subsidiary of College Parent, L.P., a Delaware limited partnership (“Seller”), and certain specified
assets pursuant to the terms of the Stock Purchase Agreement, dated March 6, 2022, by and among Limelight and Seller.




Limelight + edgecast

SECURELY DELIVERING EDGE ENABLED SOFTWARE
SOLUTIONS




FORWARD-LOOKING STATEMENTS




THAT RE' OUIRES
SCALE AND

PERFORMANCE

20212022 Transformation

Improved Profitability & Performance
Exr ed Growth Mo

Extended Our Portfolio of Solutions

2001—2020  White Label CDN




EDGECAST CHECKS ALL OF THE BOXES

KEY ACQUISITION CRITERIA edgecast commenTary

Achieve Scale Leadership @

Strengthen our Security Story

Extend our Edge Enabled Solutions @

Immediately Accretive to our Shareholders




TRANSACTION SUMMARY

Structure

Ownership and Board

Identified Synergies

i . Targe
Timeline )
Limelight reb




SOLUTIONS

EDG’O CONTENT DELIVERY WEB APPLICATIONS VIDEO PLATFORM

==
AT-A-GLANCE = () >
—o—
+ #1 performing global edge | I ]
network 60% 40%

« Natively equipped with robust
security

: BY THE NUMBERS
(oaigedt .., L

application and video solutions

Revenue Split

$502M 95% > 6 YEARS

2021 Revenue Recurring Revenue! Average Customer Tenure

> 200 TBPS > 300 > 7,000+

Peak Network Capacity PoPs Global Interconnects

-

1 Defined as revenue from contracts of one year or greater



AN IDEAL STRATEGIC COMBINATION

International Footprint

#1 Performing Network

Layer0 Application Platform
Best-in-Class VOD Performance

High-Performing Growth Platform

®

Best-In-Class Edge
Enabled Content,
Applications and
Video Solutions

edgecast

Strong Partner/Channel Program
Robust Security Offerings

Edge Video Platform

Leading Live Events Provider
$85M of R & D Investment

& LIMELIGHT 2022 / CONFIDENTIAL T



THE RISE OF THE OUTCOME BUYER

TODAY’S CLOUD SERVICE GIANTS CATER PRIMARILY TO TOOL BUYERS
THERE IS A LARGE CUSTOMER SEGMENT THAT WOULD PREFER TO BUY OUTCOMES

TOOL BUYERS

OUTCOME BUYERS

= Seek robust features and functions from each tool
= Self-reliant to integrate & customize tools
= Usage based packaging & pricing

= Requires increasingly scarce in-house know-how

@kemai fastly splunk> % paloalte
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Seek integrated solutions that deliver outcomes
A mix of managed and self-service usage models
Simplified and inclusive packaging & pricing

Reduces reliance on in-house know-how

E dgio AVercel ARSTIC @m
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Edge
Enabled

Solutions

Trusted % Secured
ENABLED o Outcome Buyer Platiorm
SOLUTIONS

Creating Unmatched Value
for the Outcome Buyer

™ ﬁ- :

Globally
Scaled

Network

We Understand Outcome Buyer's needs to deliver:
Performance, Productivity & Protection



GLOBALLY SCALED EDGE PLATFORM

@ Multiple FoPs
Single PoP
Planned

© Multiple PoPs
Single PoP
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edgecast

Peak Network Capacity Global Interconnects Global PoPs




TRUSTED OPERATIONAL ADVISOR

Unmatched partnership at every step

White Glove
Onboarding

Guided support to
ensure a quick and
smooth start

& LIMELIGHT 2022 / CONFIDENTIAL

o220

Dedicated
Relationship &
Performance Team

A dedicated team
ensuring and accelerating
YOUr SUCCESS

v
24

Customer
Operations Center

Safeguarding your
experience 24 hours a
day with proactive client
KPI monitoring & support

a1 0 o
5 SHE5) B )
Lo el
Integrated Client Complete, Strategic Partner
Optimization Seamless Solutions Optimizing for Current
& Future Needs
Raising the bar for our Activating our robust edge Exceeding your expectations

enabled solutions that work
seamlessly together to
provide a complete solution

today and partnering for your

global network, to exceed
needs tomorrow '

client expectations and
rmaintain the #1 position




The Most Complete Web Applications Solution on the Market with ~ $100 Million in Revenue

Edgio

Vercel

& netlify
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CLOUDFLARE

Traditional CDNs
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EDGE ENABLED SOLUTIONS
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= Operational Synergies

VALUE REATION

= Commercial Synergies

Improved Profitability
Accelerated Revenue Growth i = 4x TAM with High Growth

Revenue Diversification




IMPROVED PROFITABILITY AND GROWTH




UNDERWRITTEN WITH STRONG OPERATIONAL SYNERGIES

Gross Margin Synergies

$50M

RUN RATE
COST SYNERGIES

ng BColocation BOpEx




.AND COMMERCIAL SYNERGIES

is high Margin,
High Growth

PRODUCT
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Other

Reduced
Top 20 + h Customer
4% Concentration

CUSTOMER




A 4X TAM WITH HIGH GROWTH
EDGE ENABLED SOLUTIONS TAM

WHITE LABEL CDN TAM

59%
(511.38)

6%
($10.38)
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QUALITY OF REVENUE SUPPORTED MULTIPLE EXPANSION

Enterprise Value/ 2021 Revenue /N . « Revenue «Adj. EBITDA

I
I
1
I 8y
6 52x t2.9xT 7 Ea
$3,461 ! :
| |
| I
| i
: i
| I
$1,561 I !
N $656 I :
\ 1 3502 :
: 1 $354
| I ~$250°
$60° 1 $622 | . - ~5100°
1
($26)
- 2. ' Edai : LUMEN :
(Akamar cov®a gio ! fastly juls STACKPATH
b v i - Source: CapitallQ, IBES as of 04-Mar-2022; Company filngs

1 Represents Limelight standalone EV / 2021A Revenue multiple,
ZEqual to Limelight Adj. EBITDA plus Edgecast Adj. EBITDA plus ren-rate synergies.
I Represents Non-GAAP Loss from Operations plus D&A expense
® LIMELIGHT 2022 / CONFIDENTIAL *Per research analyst estimates. 18
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ADDED BENCH STRENGTH

APOLLO . Shutterfly
. . PRESIDIO

A Global Leader in Technology Investing

7 @ Expedia
«  Growth opportunities with their portfolio companies yﬂhOOo
= Transformation and operational support resources, TD SYNNEX

including $30M investment via Yahoo raCkspace_, @
= Access to capital to fuel growth
“7 brightspeed

= Aligned with common shareholders:
Highly incentivized for stock appreciation

& LIMELIGHT 2022 / COMFIDENTIAL



INVESTMENT HIGHLIGHTS

Rapidly Growing $40 Billion Market

Security + Applications + Scaled Edge Platform

S Limelight

- Top 20 from 74% to 61%, no customer larger than 13%

-I— wth & N Jenue: >$100M Application and Security, >$120M Video

5 - >$50M with $30M in COGS synergies
edgecast >$50M with $30M in COGS synergie
- Acquisition Multiple of 1.0x 2021A Revenue

. - Apollo fully committed to strategy and
shareholders




....COMING SOON




SUDIDIENI
LIGHTN'NG

LOOKS SLOW.

We’re on edge so you don’t have to be. Glitches gone. Thre_c:f’s. .'neutralized.
Hiccups handled. What'’s left? Meaningful experiences.




NON-GAAP RECONCILIATION




NON-GAAP RECONCILIATIONS

Limelight Adj. EBITDA Reconciliation

Edgecast Adj. EBITDA Reconciliation'

Year Ended Year Ended
December 31, 2021 December 31, 2021

U.S. GAAP net loss $(55) Carve-out net loss $(92)
Depreciation and amortization 25 Depreciation and amortization 59
Interest expense 5 Interest expense 4
Interest and other (income) expense 1 Income tax expense (5)
Income tax expense 1 Share-based compensation 9
_ Transaction, fransition, and other expenses 25
Share-based compensation 14 _
Restructuring and transition related charges 18 (+) Run-Rate Synergies 50
Acquisition and legal related expenses 3 _
MA@

ials are p y and
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